
80/100
Funding
FAQs

BUSINESS FUNDING PROGRAM 
IN PARTNERSHIP WITH
 

GIBSON CONSULTING & SOLUTIONS



Who is the
Lender?
Our partners at TMI & Partners, Ltd have
forged a partnership with a lender that
will provide business owners the ability
to receive a minimum of 80% of
required funding for their project. 
 
Once a project proposal and all
necessary supporting documents that
meet all standards for financing  are
submitted, an LOI will be offered within
7 – 14 days

The goal of the 80/100 Funding Program
is to not only provide a resource system
for businesses that find it difficult to
receive funding for but to allow for the
development of  projects that build
communities, job opportunities, launch
new ideas and help business owners run
effective and profitable Businesses.
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80%
explained 
Our lender’s program is based on
multiples; with 20% of the budget
in place. They can lend the
project up to 4x that amount.  In
the cases where there is 25% in
place, their 4x multiple will be the
remaining 80% of the budget,
fulfilling the entire financing
requirement.
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100%
explained 
If the project owner (or investor)
has 25% of the total budgetary
cost in place, the lender's 4x
multiple can be the full 100% of
the budget.
 
The initial funds (whether the
project owner's or the investor's)
needs to sit in escrow until the
loan funds are disbursed. Then it
can be returned to the
owner/investor for deployment in
other projects.  This puts the
owner/investor in a ZERO risk
position, as their funds are
never exposed to any risk
whatsoever.



Let us talk
about the
risks
The program is designed to mitigate all
risk for each of the participating
parties.
 
The lender's position is to assume the
full financial risk of the project. Their
loan is collateralized only by the project
itself; the Project Owner is not required
to put up any additional collateral, or
other security.
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How does it
Work?

Be able to bring to the table a
minimum of 20% of the total cost
of the project.
required to keep the interest up to
date on their loan, however, they
are not required to make any
payments against principal until
their project is completed and
earning revenue.

 
The  Business/Project Owner must:
 

 
Should the project owner fail to make
the interest payments on the loan or
the project is unsuccessful, TMI &
Partners, Ltd and the Lender will
focus on how to assist the owner on
staying on track or the Lender will
take over ownership of the project.   
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completely secured through the
lender’s system.

simply returned to them in full if the
investor provided the 25% of the
project costi. As a condition of their
investment, the project owner may
need to offer additional interest
payments to the investor, and/or an
equity position in the project.

 
 
The Investor's funds are :
 

 

 
The Lender--is the lender.
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How will I
benefit from
this program?

are not required to provide any
corporate or personal guaranteed
to receive financing; and
will have full production support to
help make your project successful

As a Business/ Project owner, you
now have everything you need under
one roof. You:
 

 
Normally, there is always a struggle in
equity share, interest payments, and
control.  As the Project Owner, you
come to the table with at least 80% of
your costs covered.  
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can yield an excellent return,
equity sharing and 100%
guarantee of the principal. 

 
 
You can offer a reasonable interest
and equity to investors at no risk
and maintain much more control of
thei project.
 
An Investor, 

 
Due to strong due diligence
procedures, investors will meet with
you to review the project, and work
with you to help you get your project
fully funded. 
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Yes. Once you have received your LOI
from the Lender that is willing to
extend a preliminary expression of
interest to provide debt financing to
your project, along with your *Proof
of Funds (POF), TMI & Partners, Ltd
will charge a process and support fee. 
 
If the project development takes
place in the United States, the fee will
be $1,895. If in a Foreign
Nation/Country, the fee will be
$3,895. The fee is non-refundable
and includes application processing
budgeting assistance and
consultation (4 hours max).
 
*See Proof of funds documentation
list page 12.

Is there a fee?
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Complete the Gibson Consulting Client
Onboarding form and submit reqired
fee. 
You will receive a Welcome letter along
with a copy of these FAQs to sign and
return. These forms can be printed out
and used in any of your negotiations
with a 3rd Party Investor/Lender.
 Next, you'll receive instructions to
complete  a project application package
that will include a nondisclosure
aggreement (NDA) and TMI Broker
Agreement 
Our partners at TMI will submit your
application to the Lender who will
reviews and decide whether or not to
extend a preliminary expression of
interest to provide debt financing for
your project.

 
 
 

1.

2.

3.

4.

 

Next Steps
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5. An LOI will be issued on a 45 day
timeline. This allows the Client to
utilize it to negotiate and secure
your iniitial 25%  of the project
costs
* If the initial funds are not in hand,
TMI will do their best to assist,
however, the proces is entirely
between the Client and any 3rd
Party Investor/Lender. 

 
6. Once funding is secured, TMI’s
processing fee will be due and it is
at this point you will have direct
interaction with the Lender.  The
Gibson Consulting & Solutions Team
and TMI will  be available whenever
or wherever we are needed.
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7. The Lender will perform a Risk
Assessment Analysis of the Project.
A Deposit Agreement is required to
move the 25% funds into the
escrow account as outlined in the
Lender’s FAQs.  
 
8. If the Project is approved, a non-
binding Term Sheet and contracts
will bet executed between the
Client and the Lender. 

 
The Lender 's application process, 
includesa 60-day banking compliance
period. If all terms are met, the Client
will begin to receive their funds based
upon the Draw Schedule agreed
uponto by both parties.
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1.  Bank Statements in the name of the account
holder and banking institution showing the required
level of funds. 
 
2.  Investment portfolio showing the required level of
funds in cash or highly liquid investments.
 
3.  Letter from registered investment house or
wealth management company, on the company
letterhead and signed by an authorized
representative, stating that project owner/investor
has cash/liquid, and or securities with a market value
in excess of the initial funds amount.
 
Note: If the bank statement, portfolio or
cash/liquid/securities is held by any person the
borrower, a letter from that person is required
stating that they are the provider of the initial
funds for the purpose of procuring the loan.
 
4.  A formal term sheet from an institutional or
private lender stating that the client company has
been approved for a loan in the amount of the
required initial funds amount.
 
5.  Statement of credit lines for the borrower
showing sufficient available credit on those lines to
be able to provide the required initial funds amount.

Accepted Proof
of Funds


